Activity: Advocacy (Day 1)

Recognizing Propaganda Techniques

Every day advertisers, politicians, parents and friends bombard us with persuasive
techniques to get us to do something: buy their product; vote for a particular candidate;
dress and act a particular way. Whether it’s print, TV, radio, social media or in the mail,
there are messages to get you to do something. Being aware of the persuasive
techniques used is the best weapon we can have. This awareness gives us the ability to
view persuasion with a critical eye and to make wise decisions.

1. Read the following advertisements and identify the persuasive technique or
techniques used in each.

a. Pain-Away is the very best nonprescription muscle-soothing cream on the
market. Take it from me, Joe Sinew! I've been a professional athlete for more
than 10 years and I've had more than my share of sore muscles. I've tried all
those other pain creams and Pain-Away is the only one that really works.
Pain-Away: The pain-relieving muscle cream that works as hard as you do!

b. This child is alone. She’s afraid. She’s hungry and she’s sick. Look into her
eyes and see what | see: the need for love, joy and good health. You can give
her those things by picking up the phone right now and pledging just five
dollars to your local chapter of Help Our Kids. Do it now. You won'’t regret it.
And neither will she.

c. Da Vinci Jeans. Your friends are wearing them; your neighbors are wearing
them; that great-looking guy or girl you’ve been wanting to date is wearing
them. In fact, everyone but your parents and teachers is wearing them. Get a
pair today!

d. Wondering which new pickup truck to buy? Simple. Get yourself a Wild West.
The most power, best payload, greatest reliability and lowest price in its class.
Named “Best Pickup of the Year” by Truck Tester magazine. Take a look
around, do some comparison shopping, then take a trip to your nearest dealer
and drive off into the sunset in your brand new Wild West.



2. Choose one of the items advertised above and state whether you would spend your
money on that product or service. Explain your answer.



